How do you know who will do well?? Its easy...


 
Gillian Ortega, NSD writes:
"As I have the opportunity to get to know
different groups of salespeople
around the country, I find that figuring
out which ones are going to do well
is really easy.  Most of them have dreams,
but a few have a plan.  The few
that have a plan know what they are going
to achieve each day.  They are
disciplined.  In just about every case, those
who were committed to personal
discipline are those who achieved excellence. 
The Five Characteristics of "I Can't" People: 
1.     They are overwhelmed by their past failures.
2.     They begin every day with an I can't attitude.
3.     They fail because they never begin to succeed.
4.     They believe they are victims, not victors.
5.     They are unquestionably committed to fail.
The Five Steps to Becoming an "I Can" Person: 
1.     They commit to a dream.
2.     They translate their dreams into daily goals.
3.     They never forget their priorities; God, Family, Career.
4.     They see failures as learning opportunities.
5.     They never quit.
 

