Convincing actions 
The best way to convince people that you will do something is to do it. Promises can be broken, but actions and results cannot be denied. 

The best way to sell yourself is to be yourself, without pretense, with sincerity and enthusiasm. Your actions are more powerful and more genuinely compelling than any words or mere appearances could be. 

The best way to make a good impression is to accomplish something truly impressive. Focus on creating real value and you won't have to be concerned with what others think. 

It's great when you do what you say you're going to do. It's even better when you don't need to say what you're going to do because it has already been done. 

You don't need permission or approval to move forward on your own initiative. See a need and fill it, or find a problem and solve it. 

Success is more than being able to wish, plan, talk, convince, promise and persuade. Success belongs to those who take action. 

-- Ralph Marston

 

